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Buying a home traditionally represents the single 
biggest, and most exciting, investment of your life. 
Whether you’re buying your first home, a rental 
property, or you are a seasoned home buyer - each 
scenario poses its own unique risks, challenges 
and lots of decisions. 

Now more than ever, it’s crucial for you to take 
advantage of all the resources available to you, 
including working with a dedicated real estate 
team. You want a team that will go to bat for you 
with your best interests at heart and provide expert 
consultation every step of the way. In conjunction, 
you also want to educate yourself on the home 
buying process so that you can make informed, 
confident decisions alongside your real estate 
team. Flip the page to see our recommendations.

STEP-BY-
STEP GUIDE 
TO BUYING 
A HOME



Knowing what you’re looking for and what you can 
afford is the key jumping-off point for every home 
purchase. What are your must-haves in a home? 
What’s your preferred area? How much money do 
you have to put down? Are you pre-approved for a 
mortgage, and if so, what’s your budget? Having a 
quick consultation with your chosen real estate 
team will help you to align your goals and ensure 
that you are focusing your efforts on finding a 
home that fits your unique needs, and most 
importantly, your budget.

If you haven’t already, now is the optimal time to 
get pre-approved for a mortgage. Not only will this 
make you a more competitive buyer in the eyes of 
a seller, but it will also help you to focus your home 
search and hone in on properties that are within 
your price range.

DEFINE YOUR 
GOALS & KNOW 
YOUR SITUATION

GET PRE-APPROVED 
FOR A MORTGAGE
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Statistically, 90% of home buyers use the internet to search for 
homes, and that’s a great place to start narrowing down your 
options. However, nothing compares to seeing the real thing. On 
average, a typical buyer searches for 12 weeks, viewing an average 
of 12 homes. It might take a while, but being armed with your list of 
‘must-haves’ and some open-mindedness, you will find your perfect 
match. While you’re absolutely welcome to view homes on your 
own, we highly recommend taking us with you as we might catch 
things that you could miss. Plus, we’ll provide an expert analysis of 
the home and act as an impartial sounding board to help you 
evaluate your next steps.

Congratulations! You think you’ve found the one. The house makes 
you feel at home. What’s next? It’s time to negotiate! This is where 
we will go to work for you to ensure that you get the home for the 
best price. It’s a nerve-wracking process but in such an exciting 
way. We’ll take care of all the heavy lifting and carefully put 
together the initial offer for you and review all subsequent counter-
offers and contracts with the utmost scrutiny. After all, we want to 
make sure that all of the information accurately expresses your 
wishes and leaves you beaming with pride upon the successful 
completion of the negotiations. 

VIEW 
PROSPECTIVE 
HOMES

CHOOSING 
THE ONE
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If you’ve already gone through the pre-approval 
process, securing your financing will likely be a 
walk in the park. In this step, you will need to 
finalize your down payment, solidify the terms of 
your mortgage, and meet any other financial 
conditions associated with the closing.

You’re almost at the finish line! Closing the deal is 
relatively straightforward and includes having a 
title search completed on the home, doing your 
final walkthrough and settling all paperwork 
associated with the home. Most of these steps are 
meant to protect you as a buyer. The title search 
ensures there are no claims on the home. The final 
walkthrough allows you to visit and inspect the 
home, ensuring it’s in the same condition it was 
when you signed the sale agreement. Lastly, on 
closing day, you will head to your real estate 
lawyer’s office to finalize all of the paperwork. At 
this point, you’ll get the much-awaited keys to your 
new home!

SECURE YOUR 
FINANCING

CLOSING 
THE DEAL
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HERE ARE SOME OF THE COMMON TERMS THAT YOU MAY ENCOUNTER THROUGHOUT THE BUYING PROCESS.

HOME BUYER’S GLOSSARY

A B S T R A C T  O F  T I T L E 

A complete summary of the public records 
relating to the property from the first transfer 
to the present.

A G R E E M E N T  O F  S A L E

A contract in which a buyer and a seller agree 
to transfer ownership of the home, based on 
certain terms. 

A P P R A I S A L

An estimate of the market value of a home,  
based on the evaluation of a professional 
appraiser and local market data. 

A S S E S S E D  V A L U E

The value placed on a home by municipal 
assessors for property tax purposes.

C L O S I N G

The final steps involved in transferring the 
property ownership from the seller to the buyer. 

C L O S I N G  C O S T S

The costs to complete a real estate transaction 
in addition to the price of a home (taxes, title 
insurance, appraisal fees, and legal fees).

C O N T I N G E N C Y

A clause in the agreement of purchase and sale 
that describes certain conditions that must be met 
in order for the contract to become binding.

C O U N T E R - O F F E R 

An offer that is made in response to a 
previous offer made by the buyer or seller.

D O W N  PA Y M E N T

Money paid by the buyer to the lender at  
the time of the closing. 

H O M E  I N S P E C T I O N

A professional inspection of a home, paid for 
by the buyer, to evaluate the quality and  
safety of the home. 

M A R K E T  V A L U E

The amount that a buyer would be willing to pay 
a seller for a home. An appraised value is an 
estimate of the current market value.

P O S S E S S I O N  D A T E

The date specified in the sales agreement in 
which the buyer will take possession of the 
home and is eligible to move in and assume 
ownership of the home. 

B U L LY  O F F E R

A pre-emptive offer made prior to the offer 
presentation date. 

T I T L E

A title or a deed that is sometimes used  
to prove ownership of home or land. 



As your real estate expert, we’ll focus on helping you purchase the home 
you’ve always wanted. When we work for you, we will:

In short, we’ll lead you through the home buying process with professionalism 
and provide you with high-quality, comprehensive services to ensure that your 
home purchase is a positive and memorable experience. 

EXPECT GREAT 
SERVICE FROM 
THE DSR GROUP

Be loyal and accountable to you, and respect you, your confidentiality 
and best interests

Inform you of listings that meet your budget and list of must-haves, 
and network with top-producing agents in the area so that they know 
we have a qualified buyer

View homes with you and provide our expert analysis and advice

Provide in-depth and unbiased consultations and keep you fully 
informed every step of the way

Negotiate the best possible price on your behalf

Refer you to our tried and trusted network of professionals including 
mortgage lenders, home inspectors and more

Assist you in finding any home-related services that you may need
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