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Top Agent Karan
Kanagasabai is a Broker
with RE/MAX Community
Realty Inc., where he
assists clients throughout
the Greater Toronto Area.
Recognized as “The One Man Show”
in Toronto’s real estate market, Karan
Kanagasabai has always possessed an
entrepreneurial spirit. He first came to
Canada at 17 years old, with limited
resources and no immediate family in the
area. From there, he would spend his high
school days working as a busboy, server,
and cashier—establishing the foundations
in customer service he would later use to
excel for global companies like Magna
International. By 32 years old, he was a
husband, father of two, and homeowner in
the region.
In 2017, though, Karan decided to switch
tracks and pursue his career in real estate,
learning the industry from the ground up
not only through textbooks, but also investing and intensive training with some of the
leading agents in Canada. Today, he is a
Broker with RE/MAX Community Realty
Inc., where he assists clients throughout the
Greater Toronto Area, having cultivated a
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workflow to meet the needs of any buyer,
seller, or investor.
When listing a property, Karan offers a
comprehensive approach. After helping
his clients fully prepare for the market, he
shares their listing via a highly targeted

blend of digital and social media campaigns. Meanwhile, he is just as attentive
when serving his buyers, thoughtfully
uncovering the right investment for their
best interests. “As an agent, you have to
provide a unique insight into the market,”
he says. “At the end of the day, you should
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Consistently ranked in the Top 10 out of a pool of more than
250 agents with RE/MAX Community Realty, Inc., Karan
remains committed to the standards that set him apart.
never make a promise you can’t keep—or
you will risk losing a client’s trust.”
In his career, Karan has earned a fantastic
reputation, with the vast majority of his
volume coming from repeat clients and
referrals. Consistently ranked in the Top
10 out of a pool of more than 250 agents
with RE/MAX Community Realty, Inc., he
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remains committed to the standards that set
him apart. “There’s nothing more rewarding
than having a client recognize your honesty
and hard work. Above all, I’m committed
to helping them improve the life they have
built—penny by penny—and as a father of
two, I absolutely understand how important these transactions are to a family’s
wellbeing.”

Outside of real estate, Karan can be found
contributing to local events in WhitchurchStouffville throughout the year. Elsewhere,
he serves as President of the Meesalai
Veerasingam Central College Student’s
Association Canada, provides assistance
to communities in Sri Lanka, and contributes to organizations like The Hospital for

Sick Children or The Heart and Stroke
Foundation of Canada. When he’s not with
clients or giving back, he enjoys spending
quality time with his family.
Now averaging over $30 million in annual
volume, Karan intends on scaling his vision
of boutique service, with an eye towards
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building his team in the near future. In the
meantime, he offers sound advice to any
aspiring agent: “Whether your dream is to live
in a sprawling, 6,600 square-foot mansion,
drive a Tesla Model X, or own an investment
property, these goals can’t be accomplished
in a day; you have to earn them. As for me,
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I’ve driven a Dodge Caravan for most of my
life—and still do today—because I’m passionate about my business and my clients, not
living big. I’m not in competition with anyone but myself, and as long as I continue to
improve each day, I can trust that the rest will
fall into place.”

