HOW WE SELL YOUR HOUSE
FOR TOP DOLLAR
FAST

MARKETING YOUR HOME

After years of working with other traditional Real Estate Companies and
realizing that big brands did not help their clients with their needs, Miguel
and 3 other experienced realtors decided to create Real Estate Advisors, a
new Boutique Real Estate Office with a different concept where all agents
are family, help each other and honesty is a must.
When you hire Miguel you are hiring his team of assistants and other
realtors to help you to sell your home for the best price.
If Miguel is not available in an emergency, Real Estate Advisors will have
your back, and will protect your best interest always. This is something that
other Real companies cannot offer.

If You Think That Hiring a Professional Is Expensive, Wait Until
You Hire An Amateur

HOW TO GET THE HIGHEST
PRICE FOR YOUR HOUSE
Simple Improvements to Maximize Your Profit
Would you like to increase the sales appeal of your house? Houses that are
clean, uncluttered, and in good repair usually sell faster, and for more money.
Here are a few tips:

First Impressions.
Attractive, clean front
yard, green lawn, and
colorful flowers create an
exciting first impression.

Clutter. Uncluttered
shelves and closets
appear bigger. Have a
yard sale or store
seldom-used items.

Excess furniture. Too
much furniture can make
rooms look small. Put
excess furniture in
storage.

Details. Small things
make a big impression.
Show buyers your home
is cared for. Repair leaky
faucets or chipping paint.

Carpet. Some buyers
may replace the carpet
after they move in, but it's
still a good idea to get it
cleaned.

Kitchen. Usually the first
place buyers look.
Impress them with clean
counters, appliances and
sink.
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WHY ARE YOU MOVING?
A Client Success Story
Each family has a different story, a different
reason to move, a different dream to start anew
somewhere else. Just like each home is different,
so is each dream and destination.
Katia, her supportive husband Alex, and their two
sweet daughters needed a bigger house. Katia
loved the area and they decided to stay in Toronto
and use their equity to buy a more spacious home
for them in North York.
The Rodriguez’s had listed their home at 200 Dixon
Rd, Toronto, but things didn’t go very well. Their
original company had promised marketing, buyers,
and a quick sale... empty words, as it turned out. After four long months of no
open houses, no advertising, and no sale, the listing had finally expired.
“We were so disappointed... and frustrated. The agent was supposedly a top
producer. Go figure”, Alex complained.
A friend of Alex referred Miguel and his team to him and Alex called him right
away. Miguel listed the house shortly after, rolled up his sleeves and went to
work. Marketing it, properly staging it, holding open houses, networking with
other agents and showing the home to
qualified buyers.
And his hard work paid off. In just two
weeks a buyer made an offer on the
house. Three weeks later the house was
sold firm and the Rodriguez’s were finally
packing.
“Miguel saved my marriage and my sanity,”
said Katia half- jokingly before they left.
Isn’t it time your dream finally came true?
Call Miguel for a no-obligation meeting.
Who knows, in a few weeks you can be on
your way, too.

The Rodriguez’s House at 200
Dixon Rd., sold by Miguel
in 2 weeks
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Do You Know You Have a 90% Risk of Losing Money in
Your Real Estate Transaction?

How does 90% risk of getting an inexperience realtor sound to you??
Let me give you some facts from the end of 2017:
- There are around 50,010 agents licensed through the Toronto Real Estate
Board in the GTA
- 25,657 agents closed between 0 and 1 transactions in 2017: that is
51.3%
- There were only 2,738 agents who closed 4 sales in 2017: that is a 5%
- Only around 5000 agents (10%) are closing more than 11
transactions a year.
The numbers change, but the percentages have remained the same for
many years.
Taking into account that a real estate career is something that you learn by
experience, doing transactions and the mandatory courses you have to take
in order to get licensed does not teach agents how to be successful, neither
marketing nor negotiation; you will have a 90% risk of getting an
inexperience realtor to help you with one of the largest investments that you
make and could cost you a ton of money in the process.
Now you know why there are so many desperate agents knocking at your
door and calling you all the time to beg you to help them pay their mortgages.
Be careful of those who will do anything to get their life saving commission
cheque and don’t care about your best interest.
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Why Some Properties don’t Sell
1-

Because they are Overpriced

2-

Because their photos are less than impressive

3-

Because it shows badly.

4-

Because you are invisible.(internet, social media, adds, flyers, sign)

5-

Because they have been on the market for too long.

6-

Because they are very hard to show.
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WHY SHOULD YOU HIRE
Miguel and his team?
Our unfair advantages over other real estate
agents
FULL TIME REALTOR
Real Estate for Miguel and his team is not a Hobby; it is a great responsibility
and a passion. They are fully dedicated to serve their clients FULL TIME

HONEST
¨Honesty is an expensive gift; do not expect it from cheap people¨ Warren Buffet

Most Agents will tell you that they are honest and ethical but they don’t know
how to prove it.
Miguel was chosen as a Member of the disciplinary committee of RECO
(Real Estate Council Ontario) to serve as a member of a Jury to deal with
unethical behavior of unethical real estate agents.
Miguel is the author of several reports and books alerting his clients and the
public in general against Unethical Realtors.

You can request A Free copy of “6 Real Industry Lies that Make You Lose Money
When You Sell Your House” at www.RealEstateSecret.ca
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MARKETING

Many Real Estate Agents will talk to you about their
Marketing Skills however there is no marketing
training in the real estate courses to get licensed
and only a few take extra courses about marketing
and advertising.
Miguel not only studied for a MBA but also worked
as Marketing Director of a multinational company
(Unilever) for more than 8 years before becoming a
Real Estate Agent. He is passionate about Marketing and offers marketing
training to Real Estate Agents at his office.
Our Premium Marketing offers a great mix of old fashioned hard work and
the latest marketing tools, including massive online marketing and social
media campaigns. Your listing will be advertised in more than 180 countries.

Nowadays marketing is not the same
as it was a few years ago. An online
and social media professional marketer
is necessary to get the most of your
sale since 90% of the buyers start
looking for properties online.

That is why we have an active database of buyers looking for properties right
now; because we started looking for buyers for your home 6 months ago.
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CONTRACT NEGOTIATION

To be fully protected you need a deep understanding of the contracts that you
are signing and/or a real estate agent able to understand all the details of the
contract and possible consequences of every word since by the time you hire
your lawyer and send the paperwork to him the deal is already signed.
Do you know how many times a real estate agent fails to protect their client’s
best interest due to his lack of knowledge of legal terms or specific wording?
Would be great to have a Lawyer who is also a Real Estate Agent, right?
Miguel is graduated with honors of Bachelor in Law, and his deep
knowledge helps him to protect our clients; giving us an unfair advantage
over other real estate agents.
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OFFER AND PRICE NEGOTIATION
Negotiation is a very important skill that you are expecting from your Realtor,
however; it not a topic that is taught in the Real Estate courses to get licensed
or the mandatory courses to keep the real estate license. Therefore real
estate agents get a license to negotiate on your behalf with no negotiation
skills to put on the table.
Miguel is aware of how important negotiation is for a professional realtor and
his clients; that is why he took extra negotiation training to become a
Certified Negotiation Expert; one of the most important Real Estate
designations.

WHO DO YOU PREFER TO TRUST WITH YOUR BIGGEST INVESTMENT?
Not All Agents Are Equal
PROFESSORS have Doctorates, PHYSICIANS have medical Degrees:
REAL ESTATE AGENTS start as SALES REPRESENTATIVES and become
REAL ESTATE BROKERS
When your Real Estate Agent is a Broker, your agent has some experience,
has invested their time and money to attend extra courses, take and pass
difficult exams, and achieve specified levels of professional achievement in
order to become a Real Estate Broker.
This translates into a better professional with advanced degrees to assist you
in protecting YOUR biggest asset.
Miguel is a Real Estate Broker at Real Estate Advisors Inc.
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WE OFFER AN EASY EXIT GUARANTEED
WARNING! Listing with the wrong agent can cost you not only precious time, but
THOUSANDS OF DOLLARS. There is nothing worse than getting trapped in a lengthy
listing contract with the wrong agent. You could get stuck for months without a way out.
Fortunately, you have a choice: Miguel offers a hassle-free listing contract with an “Easy
Exit” no-questions-asked simple cancellation guarantee.
Either you are completely happy with his service and results, or the listing contract is
canceled. Not just withdrawn, as offered by many others as a gimmick, but completely
terminated, end of story.

Easy, Simple And in Writing.
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BE CAREFUL WITH TRANSACTIONAL AGENTS
Transactional Agents are those Agents that sell a lot of homes and focus only
on their transaction numbers. They don’t care about your interest, your needs
and you are just a number to them.
In his report ¨6 Real Estate Industry Lies that make you lose money when
you sell your house¨ Miguel talks about how listing with the agent that sells
more homes in your area is not always the best option for you. Most of these
popular real estate agents don’t really care about your best interest and will
forget about you after the transaction. They don’t have a high referral rate and
that is why they need more advertising to get clients that won’t refer anyone
else them again because they are not happy with their services.
At Miguel´s team we work as Relational Agents. The most important thing
for us is the relationship that we create with our clients, we care about their
needs and their best interest; therefore 84% of our business comes by
referrals not from advertising ourselves.
Please check out our testimonials enclosed in this package.

GREAT RESULTS
Anybody can promise you anything. The true test is in the results and the
result that we are looking for is to add more families to our growing family of
satisfied clients
Miguel is not showing you inflated numbers of sold homes stats. Anybody can
make up those numbers and show them to you to get your listing; but just a
few can show a page full of testimonials with happy clients with pictures and
their family realtor among the clients to prove that they are authentic happy
families, and not fake pictures taken from internet.

If You Think That Hiring a Professional Is Expensive, Wait Until You Hire
An Amateur

The 80 Types of Turbulence…
I providing you with a list of 88 Types of Turbulence that we might run into during your
transaction. As your consultant, I’ll pilot you to your destination with the least turbulence
possible.
In the event any turbulence occurs, please be assured that I will diligently work to serve
your interests and keep us on a smooth flight plan. I will stay in close contact with you as
we weather this sometimes-stormy part of our trip. In the meantime, sit back and enjoy the
ride, knowing your journey is in good hands.
The Buyer:
1.
2.
3.
4.
5.
6.
7.
8.
9.
10.
11.
12.
13.
14.
15.
16.
17.
18.
19.
20.
21.
22.
23.
24.
25.
26.
27.
28.
29.

Does not tell the truth on the loan application.
Submits incorrect information to the lender.
Has recent late payments on credit report.
Found out about additional debt after loan application.
Buyer loses job.
Co-signer loses job.
Income verification lower than what was stated on loan application.
Overtime income not allowed by underwriter for qualifying.
Applicant makes large purchase on credit before closing.
Illness, injury, divorce or other financial setback.
Gift donor changes mind.
Cannot locate divorce decree or petition
Cannot locate petition or discharge of bankruptcy.
Cannot locate tax returns.
Cannot locate bank statements.
Difficulty in obtaining verification of rent.
Interest rate increases and buyer no longer qualifies.
Loan program changes with higher rates, points and fees.
Child support not disclosed on application.
Bankruptcy within the last seven (7) years.
Buyer/co-signer does not have steady 2-year employment history.
Buyer switches to job requiring probation period just before closing.
Buyer switches job from salary to 100% commission income.
Family members or friends do not like the home that the buyer chooses.
Buyer is too picky about property in price range they can afford.
Buyer feels the house is misrepresented.
Buyer has spent money needed for down payment and closing costs before closing date.
Buyer does not properly “paper trail” additional money that comes from gifts, loans, etc.
Does not budget for closing costs and down payment.

The Seller:
30.
31.
32.
33.
34.
35.
36.
37.

Loses motivation to sell (job transfer does not go through, reconciles marriage, etc.).
Cannot find a suitable replacement property.
Will not allow appraiser inside home.
Will not allow inspectors inside home in a timely manner.
Removes property from the premises the buyer believed was included.
Is unable to clear up liens against their property - short on cash to close.
Did not own 100% of property as previously disclosed.
Thought getting partners’ signatures was “no problem,” but it was.
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The Seller (continued):
38.
39.
40.
41.
42.
43.
44.
45.
46.
47.

Leaves town without giving anyone Power of Attorney.
Delays the projected move-out date.
Did not complete the repairs agreed to in contract.
Seller’s home goes into foreclosure or power of sale.
Misrepresents information about home and neighbourhood to the buyer.
Does not disclose all hidden or unknown defects and they are subsequently discovered.
Builder miscalculates completion date of new home.
Builder has too many cost overruns.
Final inspection on new home does not pass.
Seller does not appear for closing and won’t sign papers.

The Realtor(s):
48.
49.
50.
51.
52.
53.
54.

Have no client control over buyers or sellers.
Delays access to property for inspection and appraisals.
Unfamiliar with their client’s financial position - do they have enough equity to sell, etc.
Does not get completed paperwork to the lender or lawyer in time.
Inexperienced in this type of property transaction.
Takes unexpected time off during transaction and can’t be reached.
Does not do sufficient homework on their clients or the property.

The Property:
55.
56.
57.
58.
59.
60.
61.
62.
63.

Municipality will not approve septic system or well.
Termite report reveals substantial damage and seller is not willing to fix or repair.
Home was misrepresented as to size and condition.
Home is destroyed prior to closing.
Home not structurally sound.
Home is uninsurable for homeowners insurance.
Property incorrectly zoned.
Portion of home sits on neighbour’s property.
Unique home and comparable properties for appraisal difficult to find.

Lawyer/Title Company:
64.
65.
66.
67.
68.
69.
70.

Fails to notify lender/agents of unsigned or unreturned documents.
Fails to obtain information from beneficiaries, insurance companies, or lenders on time.
Lets principals leave town without getting all necessary signatures.
Loses or incorrectly prepares paperwork.
Does not pass on valuable information quickly enough.
Does not coordinate well, so that many items can be done simultaneously.
Does not find liens or any title problems until the last minute.

The Appraiser:
71.
72.
73.
74.
75.
76.

Is not local and misunderstands the market.
Is too busy to complete the appraisal on schedule.
No comparable sales are available.
Is not on the lender’s “approved list.”
Makes important mistakes on appraisal and brings in value too low.
Lender requires a second or “review” appraisal.

Inspectors:
77.
78.
79.
80.

Inspector too busy to schedule inspection when needed.
Inspector too picky about condition of property, hoping to create work for themselves.
Home inspector not available when needed.
Inspection reports alarm buyer and sale is cancelled.
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MEET YOUR FAMILY REALTOR

If one word can describe Miguel, it is “achiever”. He is a friendly man with
what seems like an endless source of positive energy.
Five Things You May Not Know About Miguel:

1. He was born in Cuba and graduated in Law with Honors in Havana
2.

3.
4.
5.

University. He also studied an MBA in Madrid, Spain. His knowledge of
Law and Marketing makes Miguel a Realtor very hard to match with.
Miguel has worked with different Real Estate Companies, starting with
Homelife Metropark, Century 21 Windsor and RE/MAX 2000; taking with
him the best of each company and creating his own selling/buying system
and now founded and started his own Brokerage, Real Estate Advisors Inc,
with 3 other trusted and Highly Respected partners!
Miguel is passionate of Marketing and enjoys sharing his knowledge with
other business owners and realtors.
Miguel enjoys spending time reading and writing, also with friends and
family whenever possible. He and his wife are very good dancers.
Miguel’s wife and three kids have been a true inspiration throughout his
journey in real estate and give him the drive to do his best.

What makes Miguel such a successful Realtor? As his clients confirm,
it’s his enthusiasm, energy, and honesty.
In this market, the right agent makes all the difference. Please give
Miguel a call. You can reach him at 647-894-0553, or
Miguel@YourFamilyRealtor.ca
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Miguel Fernandez Morales, LLB, MBA

If You Think

Real Estate Broker/Owner/Author
Certified Negotiation Expert
Real Estate Advisors Inc., Brokerage
647-894-0553
Miguel@YourFamilyRealtor.ca
That
Hiring a Professional
www.yourfamilyrealtor.ca
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