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Your Trusted Real Estate Experts



This guide has been created to assist you in achieving this goal. 

Selling in an ever-changing market takes skill, knowledge, and extensive 
market expertise. When it’s time to make one of life’s biggest decisions, you’ll 
need the Right partner to guide you. This guide will clearly indicate that the 
partner, for you, should be us.

If you have any questions about this guideline, please do not hesitate to 
contact us at your convenience.

Nasir Rizvi
REALTOR®

Direct: 416-996-5725

Our commitment:
To Achieve The Highest Possible Price, In the Shortest Possible Time, 
With The Most Favorable Terms, And Make Sure The Deal Get Closed
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Honest, Reliable & Organized  

Experts built on training

Knowing the market

Pricing your home correctly

Staging your home, inside and out, for maximum impact

Marketing to attract buyers 

Negotiating the offer to deliver the best price and terms

Navigating inspections, conditions and the details

Successfully closing the deal

 Working With a Whole Team of Professionals

•    Home Stagers
•    Photographers
•    Real Estate Lawyers
•    Home Inspectors
•    Mortgage Specialists
•    Marketing Experts
•    Administrative Staff

             
                         

Reasons You Should Choose Us To Represent You
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Preparing the home for sale

Preparing all the necessary documentation

Managing purchase deposits

Liaison with other professionals

       i.e. lawyers, other agents, appraisers, home inspectors, utilities, etc.

Specify terms of agreement for the buyer
Ensuring that all transactions will comply with regulations and legal 
requirements

Our Services are to Manage Your Transaction 
from Opening to Close.
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OUR LISTINGS SELL FOR MORE MONEY!

1. Order Professional Home-Stager

2. Schedule A Professional Photographer And Virtual Tour

3. Inform Over 6000 Realtors In Right at Home

4. Publish Your Property On Global Website 

5. Massive Internet Exposure On The Most Popular Websites 

6. In-house Marketing Dept.

7. Start Calling Campaign Using Our Dialer System

8. Publish Your Property On MLS.ca

9. Prospect/Door-Knock Your Neighborhood For Potential Buyers

10. Order Professional Cleaner

11. Install A Large “For Sale Sign”

12. Install A Lock Box 

13. Start The “Coming Soon” Campaign

14. Prepare And Promote Special Mailing To Top Producing Agents

15. Book Appointments (24 hr. Services)

16. Do “Just Listed” Promotions

17. Order Printing Feature Sheets 

18. Order Printing “Just Listed “ Postcard

19. Order Printing “Open House Invitation”

20. Invite At Least 250 Neighbors To The Open House

21. Install Directional Signs At Major Intersections

22. Facebook AD Campaign

23. Google AD Marketing

24. Hold Property Open Houses

25. Social Media Promotions

26. Mass Text Messages

27. Follow Up With Potential Buyers And Agents

28. Evaluate All Feedback And Take Action 

29. Weekly Market Reviews, Showing Reports/Updates

Our 29 Points Marketing Plan
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Maximum Exposure

Professional Staging

Virtual Tours

Property Visuals

Property Prospecting

Mobile & Social Media
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Our Experty
We’ve Developed Real Estate Negotiation Skill Through Training And Experience.

As trained and experienced realtors, we will help you get the best price for 

your home, by doing the following:

Pre-qualifying buyers

Identifying motivating factors of the prospective buyer

Working with other agents

Setting viable contract terms and conditions

Managing counter offers

Optimizing multiple offer situations

Negotiating a favorable closing
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Our Role

For the majority of Canadians their home is their largest investment, so 

minimizing one’s risk is not only prudent - it is essential.

As experienced agents we will:

Identify charges on titles and caveats on the home which may disrupt a 

sale

Identify unnoticed features of the home

Manage a lock box to protect the contents of your home

Protect your privacy to mitigate identity theft

Act as a buffer between you and other third parties
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We will complete a calendar similar to this in order to 
determine which tasks need to be done and in which order .

Our Plan
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Our Client Testimonials
By: Phil and Amanda, Whitby [Seller]

Selling our condo with Team Nasir! We found Team Nasir through a family member 

and decided right away to call them. We were very impressed with what they had to offer, including 

competitive pricing and added perks. They helped us sell our condo in Whitby, during a peak seller’s 

market, and we couldn’t be more thrilled with the effort and real estate expertise that was put forward; like 

high-end pamphlets, mailouts, amazing photography services, and the genuine confidence in selling our 

property with maximum exposure. We sold in five days, and set a record for our complex, with 120% over 

asking price! Nasir was fantastic with communication throughout the process, and Sarah was great 

working like crazy behind the scenes! We have already passed along their information to our neighbours 

and friends! Thank you Team Nasir!!

By : Kathleen I, Whitby [Seller]

” I would like to take this opportunity to say how incredibly thankful I am to Team Nasir with respect 

to the sale of my house. Nasir from the very beginning were, organized, informative and had my 

best interests from day one! The amazing preparation (brochure, video, photos, etc.) were top notch. I was 

truly overwhelmed at the services and quality. Needless to say, my house sold in under a week and above 

asking.

I am not easy to give praise or testimonials, but Nasir are truly amazing.

I would highly recommend them to everyone and anyone who is buying or selling. You are their top priority.

By : Mike & Eleanor R., Whitby [Seller]

“ We were very pleased with the service that Nasir provided in selling our home and purchasing 

another. Their professionalism and local knowledge was outstanding.

It is very clear that they have had a lot of experience in the Real Estate profession.

Their attention to detail was very evident. Thank you both for all that you did for us.”
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Our Client Testimonials

By: Errol, Whitby [Seller]

Hi Sarah and Nasir... Hope all is well. Just dropping this short memo to thank you in the sale of our home. We 

found you both very honest and up front also very professional and knowledgeable with what had to be done on 

both our part as well as yours. I would highly recommend you to any of our friends that are looking to sell their 

home. Thanks again.

By: Mike & Eleanor, Whitby [Seller]

We were very pleased with the service that Nasir and Sarah provided in selling our home and purchasing 

another. Their professionalism and local knowledge was outstanding. It is very clear that they have had a lot 

of experience in the Real Estate profession. Their attention to detail was very evident. Thank you both for all 

that you did for us

By : Shailesh Sharma, Toronto [Buyer]

We have lived in a condo in Toronto for past many years and wanted to scale up into a house/townhouse. Working with 

few realtors over sometime made me realize that buying a property in Toronto was well beyond our means and decided to 

look for one in the GTA preferable in Whitby. Looking for a house in Whitby got us connected to Team Nasir & Sarah. We 

found Nasir's approach to business was truly professional and the interest of the client is paramount to him. Over the 

discussion, Nasir was quick to develop objective clarity of our search criteria and got the process moving

Less than a week into the search process, we had got the property in Whitby that best fitted into our search boundaries... 

Thanks to Nasir & Sarah for piling together the available inventories quickly, organizing the viewings, and finally 

advising us on an optimal price that won us the bidding process. Team Nasir's was an impeccable service given their 

prompt responses any time of the day and their thorough insight into the pricing mechanism.

In Team Nasir & Sarah, we have found a caring and professional realtor and will not blink to retain their services for our 

future requirements if any.
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Choosing The Right Brokerage
Choosing the right Real Estate Sales Professional is important and goes hand in 
hand in choosing the right brokerage. Right at Home Realty is the NUMBER 1  
Brokerage in the GTA and Canada* and provides a number of benefits

● 100% Canadian Owned and Operated

● Affiliation with Showing Time Appointment Centre

● Centralized Deal Processing Centre

● Ongoing professional development: We hold our Sales Professionals to the 
highest standards and provide them with the most comprehensive training in 
the industry

● Our Sales Team is committed to providing YOU with exceptional Customer 
Service and have extensive Management Support.

● Highly experienced managers who provide mentorship, comprehensive 
training and development programs through the Right at Home Realty 
Academy, help them navigate an ever changing market- and ultimately sell 
your home quickly, for the highest return.
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Right at Home Realty, founded in 2004, is currently the largest 
independent brokerage in Canada with over 6000+ Sales 
Professionals and 10 offices across Ontario. We have state of the art 
technology that meets the requirements of today’s Real Estate Sales 
Professional Corporately owned and operated with a Board of 
Directors inclusive of successful entrepreneurs from various 
industries including, asset management, architecture, corporate 
development and real estate. The scope of the Board’s experience is 
one of the building blocks of Right at Home Realty’s success.

About Us
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PREPARING YOUR HOME
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PREPARING YOUR HOME FOR SALE
After price, the condition of your home is the single biggest factor determining how fast — and for how 

much—your home sells.

We repeatedly find that people can’t visualize the potential of a home. They have to see it. That means that 

how your home shows now is how people see themselves in it. They can’t see past the chips, leaks, clutter 

and stains—in fact, they tend to focus even more on those things.

Luckily, you can dramatically improve how your home shows with few quick steps:

Clean. Inside and out. It matters. A lot.

Declutter. Give it away, throw it away or store it away, but get it out of your house.

Gardening, keep lawns and hedges neatly trimmed

Clean out your garage or carport to show its full size

Make minor repairs, cracked tiles, chipped paint, squeaky hinges and leaky faucets. Fix everything you can.

Consider staging. According to the National Association of Realtors', staged homes sell 49% faster, and for 7-1 

l% more money.

Photographs, Good pictures get people interested and professional photos are the way to ensure your place 

looks its best.

Make sure all pet areas are clean and free of odor
Clean again. Really. It’s that important.

Sound overwhelming? You don’t need to do it overnight. We can point you to someone who can help, or 

you can break it down into just one small task a day.

Think of it this way: everything you remove from the house, clean or repair puts money in your pocket. 

You’re getting paid to do it!
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To List Your Home 
Required Documents
In preparation for listing your home, you will 
need to gather the following items and info:

A copy of your front door key
Your most recent annual property tax
assessment and tax bill.
The average cost of utilities'(gas, hydro, 
water, etc.)
The age of your home
Receipts of recent improvements and
renovation costs
A list of items you would like to exclude from 
the sale
Pictures of seasonal features (i.e. gardens in 
bloom)
A copy of your survey
A list of any easements or rights-of-way
Receipts and Warranties for recent home
improvements
A list of upgrades, copy of floor plans, builder 
plans and/or model name, etc.

For Condominium Owners:

Maintenance Fees and a list of maintenance/ 
fee inclusions
Parking and Locker Numbers
Pass Key to the Building
Status Certificate (if available)
A list of Bylaws and restrictions

Please ask us if you have any questions or 
need clarification.

www.realestatebynasir.com
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Tips When Showing Your Home
As interest in your home rises, so will interest in seeing 
the real thing, as opposed to seeing it online. It is time 
to show off your masterpiece to potential buyers.
As your agent, we will take care of almost all the details 
but here are a few tips to maximize the showing 
experience:

Make sure that your home is clean and tidy -make sure 
it is inviting
Turn on all lights and open blinds where 
appropriate
Have quiet music playing

Leave inside doors open or slightly ajar

If appropriate, light your gas fireplace

Remove pets from the home during showings

Secure jewelry, cash, prescription medications
and other valuables
Provide access to the garage
Try to avoid cooking foods that might linger
during a showing

Please save business cards of all Agents who 
show your property

It is usually best if you can leave while your house 
is being shown

For security reasons, do not let strangers into your 
home who are not accompanied by an agent, 
please refer them to us; we will pre-screen them

Most important - be as flexible as you can—try to 
accommodate the buyer’s schedule.
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PRICING
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PRICING YOUR PROPERTY RIGHT
It is important to understand that only the market determines the ultimate value of your home. Choosing the 

optimal list price is essential to maximizing your home’s value. Pricing your home right the first time will result 

in:

More Exposure,

More Showings,

More Offers

Ultimately the Highest Price for your Home

If you price too low, you risk not getting as much as you can for your property.

If you price too high you risk losing potential buyers who may think your property is out of their price 

range, and you help your competition sell faster.

Determining the OPTIMAL list price is in part simple math, but for the most part it is a strategic 

process that requires extensive market knowledge and research. An in-depth Comparative 

Market Analysis (CMA) will tell you what similar properties have sold for recently, but to 

e�ectively price your property, it’s equally important to consider every similar home on the 

market to understand exactly what your competition is. In addition, expertise in both the local 

and national market conditions is paramount to arriving at the optimal list price.
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Let's Get The Process Started
As soon as you hire us we 

Start Our 29 Point Marketing Plan 

Respond To All Co-Operating Agent And Buyer Leads

Pre Qualify Buyers & Co-Operating Agents

Assess All Offers And Present Them

Optimize Multiple Offer Situations

Negotiate Favorable Terms And Conditions

Manage Counter Offers

Provide Electronic Signatures

Schedule Appraisal For Buyer’s Lender If Applicable

Complete The Documents For Accepted Offers

Send The Finalized Documents To Both Parties And Their Respective Lawyers

Look After Closing Preparations And Duties

Close The Deal

www.realestatebynasir.com

http://www.teamnasirsarah.com


FORMS: There are numerous forms used during a real estate transaction. review all of 
these forms when listing your property and when offers are received so you clearly 
understand all aspects of the transaction.

● Common Forms for Listing Your Home
● RECO information guide
● FINTRAC: Identification of individuals pertinent to the transaction (Federal 

Government Form)
● Listing Agreement _ Seller Representation _ Authority to Offer For Sale 
● Freehold _ Sale _ MLS Data Information Form
● Residential Information Checklist Form

Our experience, knowledge and commitment to you will truly shine once we receive 
an offer on your home. There are many important strategic factors to consider 
besides the price. This is where we really make a difference as we assist you in 
evaluating every important term of the contract to be sure we are looking out for your 
best interests.

Offers on Your Property

Samples of the various forms are included for your reference.

Forms We Will Use to List Your Property
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Jonathan Griffith (905) 430-1580 
info@g riffithslaw. com 
https://www.griffithslaw.com/

Alex Henderson (905) 728-7335 
mbaa@mbaalaw.com 
http://www.mbaalaw.com/

Closing Services

GRIFFITHS 
LAW 

Varan Karunanantham (905) 999-7193 
info@iconnectmortgages.ca 
https://varankarunanantham.ca/

REVC 
FINANCIAL

David Imler 1(844) 438-7386 
david@revofinancial.ca 
https://revofinancial.ca

Two Men & A Truck 730 Wilson Rd S, Oshawa 
(289) 275-2055
https://www.twomenandatruck.ca/

Brian Sheehey (905)441-7288
Brian.Sheehey@pillartopost.com
https://briansheehey.pillartopost.com
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Calculating Your Net Proceeds
As part of the selling process, it is important to determine how much you get to keep. 
There are a number of closing costs to consider.
Legal Fees. Lawyer’s fees vary, but they often have structured fees for the purchase 
and sale of homes posted on their websites. Sellers pay in the area of $1400.00 for a 
lawyer to look after the legal details necessary to close their deal. Please make sure to 
ask your lawyer about disbursements as they will be in addition to their legal fee.

Disbursements. These fees cover additional legal expenses such as travel, 
photocopies, couriers, registration fees and preparing document transfers. 
Disbursements can range upwards of $500, but can sometimes be built into your 
legal fees.

Closing Adjustments. Your lawyer will ensure that any overpayments or deficiencies 
on rents, mortgage interest, property tax and utility charges will be corrected, and the 
buyer and seller will be credited or charged accordingly. The lawyer wants to make 
sure that you get full credit for everything that you have paid for up to the day of 
closing.
Mortgage Fees. Check with your mortgage lender to determine if any costs will occur 
when transferring or releasing your mortgage. There is sometimes what is referred to 
as a discharge fee to remove the mortgage from title, that can range from $100 
to$250.

Moving Costs. Moving costs vary based on location and the amount of possessions 
being moved. If you’re moving yourself, you should factor gas, rental vehicles and 
moving supplies into the cost.

Land Transfer Tax is a cost imposed by the Government to transfer properties. This 
cost is paid by the buyer.
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We hope you have found this Home Seller’s Guide helpful and informative. As you can 

see, selling your home is no simple task.

If, after reading this Guide, you have any questions, please feel free to contact us. We 

will also provide you with a complimentary market evaluation of your home, and answer 

any other questions you have about our services.

We find that informed Home Sellers are our best clients. Our goal is to make any 

transaction as trouble and worry-free as possible.

We look forward to helping you with your move forward!

Sincerely,
Nasir Rizvi
REALTOR®
416.996.5725
nasirrizvi.ca@gmail.com
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