THE HOME SELLING CHECKLIST

READY TO SELL YOUR HOME?
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Deciding whether or not to sell your home is one of the
biggest decisions you'll ever make. While it seems like a
complicated process, it doesn’t have to be.

This checklist is designed to help you navigate your way
through the selling process without any trouble.

Here are the steps:
Getting Started
Researching the Market

Preparing for a Sale
Negotiating Offers
Closing an Offer
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The Final Stages
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Getting Started
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Researching the Market

Step 3: Walkthrough

Step 4: Determine the Listing Price & Marketing Plan

DID YOU KNOW...?
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Preparing for a Sale

Step 5: Prepare Your House for Viewing

Step 6: Market Your Home
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Step 7: Showing Your Home

Decide whether you want to have a lock box or schedule
appointments.

Prepare for open houses.

Store important financial documents and valuables in a safe place
away from the public eye.

Negotiating Offers

Step 8: Negotiate Purchase Offers
PRO TIP:

Step 9: Sign a Purchase Sale Agreement
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Closing an Offer

Step 10: Buyer's Due Diligence Period

Step 11: Bank Ordered Appraisal

Step 12: The Home Stretch
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The Final Stages

Step 13: Closing a Deal

Step 14: CELEBRATE!
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Congratulations! You sold your home!
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[LUXE Jeansistions”

HAVE ANY
QUESTIONS?

LET US KNOW IF THERE'S ANY WAY
WE CAN HELP YOU WITH THE HOME
SELLING PROCESS.

LET'S CHAT!
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